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The Client



About VivoSense

Since 2010, VivoSense has been revolutionizing 
clinical trials by developing and deploying digital 
endpoints from wearable devices. Our team of 
experts and our proprietary cloud platform add 
value at every phase of a clinical trial design to 
sensor selection and operationalization, data 
capture, cleaning, and analysis, our deep scientific 
knowledge and extensive clinical trial experience 
have been instrumental in helping clinical 
researchers analyze and interpret wearable 
sensor data, thereby enhancing patient research 
and care.



The History 
of VivoSense

• Founded in 2010 to help clinical 
researchers analyze and 
interpret wearable sensor data 
to improve patient research and 
care.

• 2019 got $2M in funding to 
expand science and business 
growth efforts – Hired ABG.

• 2022 got $25M Series A 
investment to expand the 
science team, join more 
coalitions, hire a new CEO, and 
expand biz dev and marketing.



The Challenge



May 9, 2019: Referred by Tom Leonard

Ascend Business Growth provided outsourced HubSpot 
services to another company Tom worked for in 2017. 
They were pleasantly surprised to hear from Tom 2 
years later! He remembered the quality work 
Ascend provided to his previous company and thought 
we would be a good fit for his new company, 
VivoSense.

Special Note: Tom passed away suddenly in 2022. It 
was shocking and so sad! Ascend still misses him. He 
was a cool cat and a special friend. 

The Introduction

https://www.legacy.com/us/obituaries/mdjonline/name/thomas-leonard-obituary?id=36278401


• Needed a stronger sales pipeline to gain investor 

interest for a Series A round.

• Had 2 business development reps that needed to 

better track the sales pipeline.

• Needed technology to enable sales and marketing 

initiatives.

• Needed to build an online presence and pique the 

interest of early adopters.

The Challenge
Weak Marketing Foundation Limiting Growth Potential



The Solution 



ABG was the only agency to present a full solution! 

Other vendors only focused on one aspect of growth.

Hire Ascend Business Growth



Leverage 
ABG Core 
Values for 
Success!

Driven by 
curiosity

Rapid learners constantly searching for a deeper 
understanding and more effective strategies and 
processes.

Open-minded
Not afraid to try something new, but consider all points 
of view before taking action.

Scientifically-
Driven

Use well-developed analytical skills to create and test 
hypotheses that drive data-driven decision-making.

Strives for 
Perfection

Put maximum effort into every aspect of the job and 
take ownership of decisions, actions, and results.

Invested in Success
Authentically invested in the growth of the client and 
company. Your success is our success!



Implement Holistic Sales and Marketing 
Services that Drive Business Growth

Design high-impact 
action plans

Strategy

Build a tech stack 
that improves 
functionality and 
productivity

Technology
Implement 
marketing tactics 
that attract and 
engage buyers

Attract

Follow up with 
leads to nurture 
them to a sales 
appointment

Convert



Design an 
Effective Sales 
and Marketing 
Tech Stack



Maintain an 
Effective CRM

• Sales process management

• Data maintenance

• Email list management

• Analytics and reporting



Create Digital Marketing Campaigns
Analytics | Design | Development | Copywriting | Graphics

Landing Page

Call-to-Action

Thank-You Page

Email Marketing

Social Media



Create Blog Article 
Campaigns
Copywriting and Editing

• Align with sales 
• Optimize for Search
• Title
• Meta Description
• Copy
• Place CTAs for related offers
• Creating and Adding 

Meaningful Graphics
• Format for Easy Digestion
• Maintain Timely and Consistent 

Publishing Schedule
• Promote Articles 
• Analyze for Interactions and 

Trends
• Constantly Seek Improvements

*Over 100 articles!



Do Growth Driven Website Design
(Continuous Improvement Over Time)

Analytics | Design | Development | Copywriting | Graphics



Improve Sales Efforts
1. Onboarding, training, and 

support on the awesome 
HubSpot sales tools

3. Align marketing content 
strategy to what sellers need 
to create real sales 
conversations

2. Provide hot prospect lists to sellers



Streamline Customer Service
Setup and configure the inbox, 
Dashboard and Reports in the 
HubSpot Customer Service Hub

Setup and configure the HubSpot Customer 
Service Hub Inbox, Dashboard and Reports



The Result 



VivoSense 
Announces 
Closing of 
$25M Series 
A Financing

Read More

https://www.vivosense.com/resources/vivosense-announces-closing-of-25m-series-a-financing
https://www.vivosense.com/resources/vivosense-announces-closing-of-25m-series-a-financing


Attract New
Contacts 
+ Followers

New Contacts

New Followers



Increased 
Organic 
Visibility



Increased
Web 
Traffic



Improved 
Number of
Closed 
Deals 2022: Transition period with Tom 

passing away (he was a sales 
leader), Series A cash infusion, 
new hires, and new strategies.



www.AscendBusinessGrowth.com

https://www.ascendbusinessgrowth.com/
https://www.ascendbusinessgrowth.com/
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